
I have some exciting news. As you know, my expertise is focused around luxury properties, and as of De-
cember, I have decided to move to a brand new company, Premier Listings, which is optimally located 
in Royal Palm Place, one block from Hyatt Place, in downtown Boca Raton. For Premier Listings, I will 
develop and lead Premier Listings Luxury, which I believe will be a really special luxury-home program that 
is sure to serve my clients exceptionally well, thanks to Premier Listings’ great platform, where clients are 
given outstanding opportunities and offered access to brilliant marketing strategies.

Let me tell you why I am excited about Premier Listings. The company’s broker owner, Jordana Tobel, 
is very experienced. She started her real estate career eight years ago, as the vice president at REDC and 
opened Red Crown Realty in 2009, where she managed the Florida office and oversaw five branch locations. 
Next, she went on to Carrington Real Estate Services, where she built its largest branch. In a five-year pe-
riod, her office grew from five to 80 agents. In that time, she oversaw the closing of over 3,000 transactions 
and almost $400 million in sales.

Tobel created Premier Listings as a way to offer true partnerships to its agents, providing business planning, 
coaching, leads, appointments, and digital marketing assistance.
For buyers, Premier Listings offers a portal into the MLS that is 100 percent accurate, as it updates every 
five minutes. On its site, buyers can save properties, make notes on homes they like, and request showings. 
For sellers, Premier Listings offers a unique approach to reach as many qualified buyers as possible through 
campaigns that includes a strategic plan to create buzz around the sellers’ homes through events, social me-
dia, ads and more.

Besides specializing in Boca Raton Properties, Premier listings reach extends from the coastal towns of Ft. 
Lauderdale, all the way north through Vero Beach.


